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Variety of approaches to financing RE projects

« Traditional “vanilla” greenfield project financing: construction +
term
o Remains “default” option for senior capital
o Non-recourse, i.e. no contractual sponsor “backstop”, security
package limited to project assets and cash flows

 However, not necessarily the fastest or best suited to full
project life optimization

« Other senior capital options used across Asia or elsewhere:
o Construction revolvers
o Portfolio financing: Hold-co financing / Project bonds / Securitization

* Equity solutions: Yield Cos
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Project financing: learnings from elsewhere

Some “food for thought” for domestic PF lenders:

Non-recourse reaIIy Mmeans non-recourse.
o No “catch-all”’s for seeking recourse please!

* No sweeping out of excess cash flows towards prepayment
 Long-term investors do need distributions ... from YEAR 1
e Debt-sizing at P90 1.20x DSCR still quite conservative for solar

(hangover from wind financing?)

Sophisticated sponsors do not mind a higher bar on due diligence, but want
world-class structures and best practices
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Portfolio Financing

Bond Issuance
or ABS
or Term loan

Project Co Project Co Project Co Project Co

» A portfolio of projects (ideally under a HoldCo) with requisite

scale and maturity can be jointly financed through a bond
offering or ABS

* e.g. Ringgit bonds in Malaysia, rated project bonds in Japan
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YieldCo

 AYieldCo is a sponsored investment vehicle wherein a sponsor / parent
company (e.g. Sunkdison) contributes a select portfolio of operating
assets (may be some under construction), and raises capital against
Issuing shares through an IPO

* Very popular in the US, amongst RE industry players

» Access to low cost capital, but not “cash out”; market practice is for the
parent to own a majority stake

« Valuations are higher (“public / private arbitrage”), truly reflecting the low-
risk nature of operating assets and underlying cash flows

* The resultant low cost of capital and the scalability of the platform
provides a significant competitive edge for sponsors when it comes to
sourcing/bidding for new project opportunities

 Equivalents in the region:
0 Singapore Business Trust
o Infrastructure Investment Trust in India (TBA)
o Listed infrastructure fund — Japan (TBA)
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